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Capabilities Overview

Lue & Perez supports serious
B2B buyer programs

From supplier fit and consolidation through packaging, documentation, and export execution, the focus is on
making Caribbean food programs clearer to launch, replenish, and scale.

BUYER TYPES MARKETS SERVED
Importers, distributors, retail programs, private-label North America, UK and EU, Middle East, and
teams, and foodservice buyers. CARICOM lanes.
PRODUCT HANDLING CORE SCOPE
Ambient, chilled, and frozen operating models Sourcing, consolidation, export logistics, packaging
planned around product sensitivity. readiness, and private label support.
How buyers usually engage Core operating support
* Destination market, product scope, target volume, and timing are reviewed first. * Supplier capability, MOQ logic, and commercial fit screening.
* Packaging, labeling, documentation, and cold-chain needs are surfaced before the quote path is set. * Multi-supplier consolidation and shipment-readiness planning.
* Qualified B2B inquiries typically receive a response within two business days. * Export documentation, freight coordination, and cold-chain support.

* Private-label, packaging, and production-readiness guidance.

www.lueandperez.com/request-a-quote




